
 

 

This report is designed to 
assist you in your business' 
development. Below you will 
find your overall ranking, 
business snapshot and 
narrative write-up.

Snapshot of: TWDLP

Industry: 62121 - Offices of Dentists

Revenue: $1M - $10M

Periods: 3 months against the 3 months that directly preceded 
them

 
Financial Score for TWDLP

 

LIQUIDITY -  
A measure of the company's ability to meet obligations as 
they come due.

PROFITS & PROFIT MARGIN -  
A measure of whether the trends in profit are favorable for the
company.

SALES -  
A measure of how sales are growing and whether the sales 
are satisfactory for the company.

BORROWING -  
A measure of how responsibly the company is borrowing and 
how effectively it is managing debt.

ASSETS -  
A measure of how effectively the company is utilizing its gross
fixed assets.

Financial Analysis for TWDLP

LIQUIDITY 
A measure of the company's ability to meet 
obligations as they come due.

  
Operating Cash Flow Results 
The company is generating solid, positive cash flow from operations this period. This is particularly good 
when combined with the strong overall liquidity results, which will be discussed in more depth below. 
Ultimately, cash flow will drive long-run liquidity for almost any company. 

General Liquidity Conditions 
Of all possible scenarios, the company has had the most superior results. What does this mean? Net 
income and net margins are up, and all areas of liquidity look strong at this specific time. Better, all 
liquidity indicators have risen from last period, as depicted in the graph area of the report. For example, 
notice in the graph area that the company's "current" and "quick" ratios are very good and have risen. 
This indicates that both the scope and the composition of the liquidity base are sound (as of this 
particular time). Basically, the company is doing well, even when compared to the competition. It's 
interesting to note that stable sales volume with higher net income can often improve liquidity, as has 
been the case here. 

When we examine profitability in a subsequent section, we'll realize even more fully the benefits that a 
strong liquidity position can yield. If the company can maintain this strong position over time, 
management may be able to "invest" in the expense items that can help propel future profits. Present 
liquidity should help propel future net profitability.  

The company’s accounts receivable and accounts payable days ratios seem high. This generally indicates 
that the company is taking a long time to collect the money it is owed and to pay its bills/payables, 
relative to others in the industry. Even though overall liquidity looks strong, this may be important to note
for the future, as it can have an impact on cash over time.  

Tips For Improvement 
Liquidity is a challenge that is never solved. Managers might possibly consider the following actions to 
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maintain or improve conditions over time: 

l Monitor the impact that tax payments may have on cash. Set aside enough money to be able to 
meet future tax obligations based on earnings. 

l Accept multiple forms of payment, such as credit and debit cards, to cut down on the number of 
denied payments (bad checks). Watch the payment terms of credit cards, since longer terms will 
delay collection. 

l Avoid pre-paying expenses or Accounts Payable to keep funds inside the business (potentially 
earning interest) for as long as possible. Discounts offered for early payment may be an exception. 

l Prepare yearly forecasts that show cash flow levels at various points in time. Consider updating 
these forecasts on a monthly or bi-weekly basis to help prepare for potential future cash shortfalls. 

 

LIMITS TO LIQUIDITY ANALYSIS: Keep in mind that liquidity conditions are volatile, and this is a general 
analysis looking at a snapshot in time. Review this section, but do not overly rely on it.

 

 

Generally, this metric measures the overall liquidity 
position of a company. It is certainly not a perfect 

barometer, but it is a good one. Watch for big 
decreases in this number over time. Make sure the 

accounts listed in "current assets" are collectible. The 
higher the ratio, the more liquid the company is. 

This is another good indicator of liquidity, although by 
itself, it is not a perfect one. If there are receivable 
accounts included in the numerator, they should be 
collectible. Look at the length of time the company 

has to pay the amount listed in the denominator 
(current liabilities). The higher the number, the 

stronger the company. 
 

 

This number reflects the average length of time 
between credit sales and payment receipts. It is 

crucial to maintaining positive liquidity. The lower the 
better. 

This ratio shows the average number of days that 
lapse between the purchase of material and labor, and

payment for them. It is a rough measure of how 
timely a company is in meeting payment obligations. 

Lower is normally better. 
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PROFITS & PROFIT MARGIN 
A measure of whether the trends in profit are 
favorable for the company.

  
The company performed well in the Profitability area this period, despite having sales that have not 
changed much since the previous period. The company has improved its net profit margin and significantly
increased its net profits (in dollars). It looks as though the company controlled its expenses in order to 
achieve this result -- on relatively flat sales, the company has increased its net profit dollars by 87.55%, 
which is clearly a positive achievement. The company is now earning more with relatively the same sales 
volume as last period, which is excellent. As long as the company does not cut costs to the point of 
hurting the quality of its services or products, expense management is a great way to improve efficiency. 

As a result, the net margin improved considerably this period, which should be noted. The company is 
generating about average net profits for the industry in which it competes. This is positive because the 
net margin, which measures the cents of net profit that a company earns on every dollar it generates in 
sales revenue, is the most important Income Statement ratio for a company to manage - it directly 
contributes to the company's bottom line. If the company can find some ways to turn sales volume higher 
and still contain costs, it will see even stronger results. A good goal for this company might be to improve 
its net margin and net profits to above-average levels for its industry. 

Here is something more specific to think about: if the net profit margin is better and net profits are higher,
can managers now invest some of these extra profits in building long-term profitability? The advantage of 
having more profits now is to be able to use them to build even more profits later. This can provide a firm 
with an advantage over its competitors. 

Tips For Improvement 
It is a challenge to generate strong profitability in any business over the long run. Here are some ideas 
managers might find useful to leverage even greater results in the future (these are "tips" or ideas to 
think about): 

l Discuss costs, benefits, and insurance coverage associated with the treatment options available to 
customers. Help customers decide which treatment is best for their specific needs. Patients 
appreciate honesty. 

l Have an attractive web presence that provides an extra forum for the dentistry to feature its 
services. Consider providing an online dental hygienist option where patients can email questions 
or attain information about specific dental issues. 

l Turn off the lights and air when the business is closed to save on utility expenses. Consider using 
energy-efficient light fixtures, bulbs, and examination lamps. 

l Generate accurate financial reports on a timely basis -- within 40 days of the end of the financial 
period. Good financial reports are the backbone of management decisions. 

 

 

This number indicates the percentage of sales revenue
that is not paid out in direct costs (costs of sales). It is

an important statistic that can be used in business 
planning because it indicates how many cents of gross
profit can be generated by each dollar of future sales.

Higher is normally better (the company is more 
efficient). 

This is an important metric. In fact, over time, it is one
of the more important barometers that we look at. It 

measures how many cents of profit the company is 
generating for every dollar it sells. Track it carefully 

against industry competitors. This is a very important 
number in preparing forecasts. The higher the better. 
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This metric shows advertising expense for the 
company as a percentage of sales. 

This metric shows rent expense for the company as a 
percentage of sales. 

 

 

This metric shows G & A payroll expense for the 
company as a percentage of sales. 

This metric shows total payroll expense for the 
company as a percentage of sales. 

SALES 
A measure of how sales are growing and whether the 
sales are satisfactory for the company.

  
When there is little change in a company's sales management area, it is difficult to draw conclusive 
results. In this case, sales have been maintained on approximately the same fixed asset base. It is more 
important to focus on profitability results than on sales results, but as a general rule it is usually 
important to keep increasing sales over time. This is because expenses tend to increase over time, so for 
most companies, sales should always be growing at least moderately. 
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BORROWING 
A measure of how responsibly the company is 
borrowing and how effectively it is managing debt.

  
Net profitability improved by 87.55% while debt was lowered. In other words, a reduction in total debt 
coincided with improved profitability, at least for this period. Not only this, but the net profit margins and 
overall liquidity actually improved. This is a very good situation -- profitability was able to expand without 
additional debt. This dynamic should help long-term profitability, especially if it can be continued over 
multiple periods. 

The overall trend in this area seems to be positive. The company has a relatively low level of debt as 
compared to its equity, and has demonstrated the ability to generate adequate earnings (before interest 
and non-cash expenses) to cover its interest obligations. Since the company seems to be able to cover its
current debt obligations and is not highly levered, it may be able to borrow effectively to help foster 
future growth. Of course, this must be carefully evaluated by the company’s management. 

Capacity planning is a challenge here. This involves simply thinking out into the future: how long can 
profitability improve without increasing borrowing? Analyzing the relationship between investments in 
resources (such as assets) and profitability improvement, as well as effectively forecasting sales and cash
flow, can help answer this question and lead to the best borrowing policies for the near future. 

 

 

This ratio measures a company's ability to service 
debt payments from operating cash flow (EBITDA). 
An increasing ratio is a good indicator of improving 

credit quality. The higher the better. 

This Balance Sheet leverage ratio indicates the 
composition of a company’s total capitalization -- the 
balance between money or assets owed versus the 

money or assets owned. Generally, creditors prefer a 
lower ratio to decrease financial risk while investors 
prefer a higher ratio to realize the return benefits of 

financial leverage. 
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This ratio measures a company's ability to repay debt 
obligations from annualized operating cash flow 

(EBITDA). 

ASSETS 
A measure of how effectively the company is utilizing 
its gross fixed assets.

  
This period, profitability improved significantly but fixed asset levels stayed relatively flat. This means: 1) 
profitability was able to improve without adding assets, and 2) the company may not need additional 
assets to continue to improve profitability at this specific time. In other words, the company may be able 
to grow profitability a bit more with the level of assets currently in place. This should also continue to help
improve net margins, which also improved this period. An improvement in net margins is an indication of 
improved efficiency as the company has a relatively stable asset base.  

Other positive points include the above average return on assets and return on equity that the company 
earned this period. If profits are moving positively against fixed assets and the company is generating 
good returns on those assets, this area will continue to score very well, as has been the case this period.

 

 

This measure shows how much profit is being returned
on the shareholders' equity each year. It is a vital 

statistic from the perspective of equity holders in a 
company. The higher the better. 

This calculation measures the company's ability to use
its assets to create profits. Basically, ROA indicates 

how many cents of profit each dollar of asset is 
producing per year. It is quite important since 

managers can only be evaluated by looking at how 
they use the assets available to them. The higher the 

better. 
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This asset management ratio shows the multiple of 
annualized sales that each dollar of gross fixed assets

is producing. This indicator measures how well fixed 
assets are "throwing off" sales and is very important 
to businesses that require significant investments in 

such assets. Readers should not emphasize this metric
when looking at companies that do not possess or 

require significant gross fixed assets. The higher the 
more effective the company's investments in Net 

Property, Plant, and Equipment are. 

 
INDUSTRY-SPECIFIC PERFORMANCE RATIOS 

What are the Key Performance Indicators for the business?

 
This section of the report provides Key Performance Indicators (or KPIs) for the business being 
analyzed, and they are specific to the business's industry. Track these KPIs over time and compare them 
to the industry benchmarks to identify areas where the business might be able to improve operations. 
 

 

 

Dental Supplies to Revenue = Dental Supplies / Sales
Laboratory Charges to Revenue = Laboratory Charges /

Sales 
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RAW DATA

  03/31/2011 06/30/2011

Income Statement Data

Sales (Income) $1,344,470 $1,368,601

  Daily Charges $322 $0

  Fee for Service Income - Other $1,355,772 $1,378,520

  Patient Refunds ($11,508) ($9,918)

  returned check charges ($116) $0

Cost of Sales (COGS) $82,583 $82,683

Gross Profit $1,261,887 $1,285,918

Gross Profit Margin 93.86% 93.96%

Depreciation $27,534 $27,427

  Depreciation Expense $27,534 $27,427

Amortization $239 $239

  Amortization Expense $239 $239

Overhead or S,G,& A Expenses $968,606 $1,017,106

  G & A Payroll Expense $666,291 $771,952

  Rent $48,770 $48,900

  Advertising $24,999 $23,944

  Laboratory Charges $97,048 $76,194

  Dental Supplies $130,240 $96,116

  Service Fees $1,258 $0

Other Operating Income $0 $0

Other Operating Expenses $195,390 $118,639

  Bank Service Charges - Other $222 $226

  Landscaping $1,143 $998

  Repairs $1,674 $8,012

  Supplies $616 $65

  Building - Other $267 $0

  Lunch $86 $632

  Transportation $28 $69

  Collection Account Fees $64 $0

  Total Hardware $8,740 $1,034

  Total Software Support $2,554 $156

  Support/Installation Fees $25,424 $1,906

  Computer - Other $0 $72

  Contract Support Services $10,685 $8,926

  Contributions $150 $1,183

  Total Bank Processing Fees $6,793 $6,863

  Credit Cards - Other $0 $39

  Dues and Subscriptions $3,903 $1,007

  Electronic Claims Processing $198 $99

  Dental instruments $2,426 $604

  Repairs $3,475 $6,786

  Equipment - Other $956 $7,935

  Interest - MSMB #9002 - Colson $0 $159

  Service Charges - MSMB #9002 $0 $103

  Gifts $1,443 $1,073

  Business Overhead $2,723 $1,260

  Disability $9,829 ($2,457)

  Health $25,321 ($2,760)

  Life $3,023 $2,355

  Workers Comp $831 $0

  Licenses and Permits $1,480 $90

  Office Cleaning Fees $7,646 $8,643

  Lunchroom Supplies $2,276 $2,385

  Special Events $5,428 $3,502

  Uniforms $5,258 $5,850

  Pest Control $0 $480
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  Postage and Delivery $5,061 $1,037

  Printing and Reproduction $774 $14,869

  Books/Materials/Supplies $694 $0

  Meals $568 $0

  Travel Expenses $4,528 $854

  Tuition/Registration Fees $10,710 $1,930

  Professional Development - Other $0 $270

  Total Accounting $17,406 $13,838

  Consulting $4,125 $0

  Legal Fees $2,645 $1,348

  Professional Fees - Other $0 $859

  Service Contract $198 $0

  Temporay Services $280 $2,072

  Meals $0 $312

  Travel $0 $1,586

  Electric $7,506 $7,075

  Telephone $4,471 $4,252

  Water $721 $192

  Utilities - Other $0 $44

  Waste Management $1,042 $805

Operating Profit $70,118 $122,507

Interest Expense $9,841 $9,240

  Finance Charge $1,369 $274

  Interest Expense - Other $8,472 $8,966

Other Income $141 $49

  Interest Income $60 $49

  Other Income $81 $0

Other Expenses $0 $0

Net Profit Before Taxes $60,418 $113,316

Adjusted Net Profit before Taxes $60,418 $113,316

Net Profit Margin 4.49% 8.28%

EBITDA $98,032 $150,222

Taxes Paid $900 $0

  MD Personal Property $900 $0

Extraordinary Gain $0 $0

Extraordinary Loss $0 $0

Net Income $59,518 $113,316

 
  03/31/2011 06/30/2011

Balance Sheet Data

Cash (Bank Funds) $207,808 $139,796

  Petty Cash $20 $150

  PNC Bank $123,653 $58,035

  PNC Bank 401K Savings $84,135 $81,611

Accounts Receivable $1,043,148 $1,009,169

  Accounts Receivable $1,043,148 $1,009,169

Inventory $0 $0

Other Current Assets $92,556 $90,823

  Due from Vendor $0 $5,000

  Due to/from Apple Blossom Solut $2,096 $2,096

  Due to/from BAMM Enterprises $53 $53

  Due to/from Miave Owners Op. $475 $475

  Due to/From Tidewater Dental PF $2,457 $1,995

  LOan Tiffany Dent ($150) ($150)

  Loans Receivable - Dr Cooper $81,355 $81,355

  Prepaid Payroll $6,271 $0

Total Current Assets $1,343,512 $1,239,788

Gross Fixed Assets $1,055,590 $1,086,531

  Accumulated Amortization ($4,435) ($4,674)

  Computer Equipment $168,688 $190,847
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  Furniture and Fixtures $163,949 $163,949

  Improvements $4,000 $9,900

  Loan Fees $7,361 $7,361

  Machinery and Equipment $705,153 $707,579

  Office Equipment $10,874 $11,569

Accumulated Depreciation $828,687 $856,113

  Accumulated Depreciation ($828,687) ($856,113)

Net Fixed Assets $226,903 $230,418

Gross Intangible Assets $0 $0

Accumulated Amortization $0 $0

Net Intangible Assets $0 $0

Other Assets $154,934 $148,934

  Due To/From C&O Enterprises LLC $87,745 $86,245

  Due to/from Retawedit LLC $67,190 $62,690

Total Assets $1,725,350 $1,619,140

Accounts Payable $114,277 $81,421

  Accounts Payable $113,843 $62,167

  Chase/Bank One $435 $19,254

Short Term Debt $0 $0

Notes Payable / Current Portion of Long Term Debt $0 $0

Other Current Liabilities $170,821 $108,462

  Due on Equipment - Darby $3,679 ($910)

  Due to 401k $400 $400

  Due to Tidewater Management $22,751 ($62,212)

  PNC Bank Line Of Credit $82,190 $113,193

  Revere Bank Loan Periolase $61,802 $57,990

Total Current Liabilities $285,098 $189,883

Notes Payable / Senior Debt $0 $0

Notes Payable / Subordinated Debt $0 $0

Other Long Term Liabilities $510,885 $480,440

  MSMB #9002 - Colson $14,119 $12,253

  Office Expand Const - MSMB #005 $248,266 $246,335

  Office Expand Equip - MSMB #004 - Other $248,500 $221,852

Total Long Term Liabilities $510,885 $480,440

Total Liabilities $795,983 $670,323

Preferred Stock $0 $0

Common Stock $38,928 $38,928

  Capital Stock $38,928 $38,928

Additional Paid-in Capital $24,255 $24,255

  Paid in Capital $24,255 $24,255

Other Stock / Equity ($1,146,140) ($1,240,007)

  Accounts Receivable Offset ($988,806) ($1,022,785)

  Dr. Cooper Draw ($18,267) ($78,156)

  Treasury Stock ($139,066) ($139,066)

Ending Retained Earnings $2,012,323 $2,125,640

  Retained Earnings $1,952,805 $1,952,805

  Net Income $59,518 $172,835

Total Equity $929,366 $948,817
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COMMON SIZE STATEMENTS

  03/31/2011 06/30/2011
Industry*

(2698) 

Income Statement Data

Sales (Income) 100% 100%  100%
  Daily Charges 0% 0%  N/A
  Fee for Service Income - Other 101% 101%  N/A
  Patient Refunds N/A N/A  N/A
  returned check charges N/A 0%  N/A
Cost of Sales (COGS) 6% 6%  9%
Gross Profit 94% 94%  91%
Depreciation 2% 2%  4%
  Depreciation Expense 2% 2%  N/A
Amortization 0% 0%  0%
  Amortization Expense 0% 0%  N/A
Overhead or S,G,& A Expenses 72% 74%  58%
  G & A Payroll Expense 50% 56%  36%
  Rent 4% 4%  5%
  Advertising 2% 2%  2%
  Laboratory Charges 7% 6%  6%
  Dental Supplies 10% 7%  7%
  Service Fees 0% 0%  N/A
Other Operating Income 0% 0%  0%
Other Operating Expenses 15% 9%  17%
  Bank Service Charges - Other 0% 0%  N/A
  Landscaping 0% 0%  N/A
  Repairs 0% 1%  N/A
  Supplies 0% 0%  N/A
  Building - Other 0% 0%  N/A
  Lunch 0% 0%  N/A
  Transportation 0% 0%  N/A
  Collection Account Fees 0% 0%  N/A
  Total Hardware 1% 0%  N/A
  Total Software Support 0% 0%  N/A
  Support/Installation Fees 2% 0%  N/A
  Computer - Other 0% 0%  N/A
  Contract Support Services 1% 1%  N/A
  Contributions 0% 0%  N/A
  Total Bank Processing Fees 1% 1%  N/A
  Credit Cards - Other 0% 0%  N/A
  Dues and Subscriptions 0% 0%  N/A
  Electronic Claims Processing 0% 0%  N/A
  Dental instruments 0% 0%  N/A
  Repairs 0% 0%  N/A
  Equipment - Other 0% 1%  N/A
  Interest - MSMB #9002 - Colson 0% 0%  N/A
  Service Charges - MSMB #9002 0% 0%  N/A
  Gifts 0% 0%  N/A
  Business Overhead 0% 0%  N/A
  Disability 1% N/A  N/A
  Health 2% N/A  N/A
  Life 0% 0%  N/A
  Workers Comp 0% 0%  N/A
  Licenses and Permits 0% 0%  N/A
  Office Cleaning Fees 1% 1%  N/A
  Lunchroom Supplies 0% 0%  N/A
  Special Events 0% 0%  N/A
  Uniforms 0% 0%  N/A
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  Pest Control 0% 0%  N/A
  Postage and Delivery 0% 0%  N/A
  Printing and Reproduction 0% 1%  N/A
  Books/Materials/Supplies 0% 0%  N/A
  Meals 0% 0%  N/A
  Travel Expenses 0% 0%  N/A
  Tuition/Registration Fees 1% 0%  N/A
  Professional Development - Other 0% 0%  N/A
  Total Accounting 1% 1%  N/A
  Consulting 0% 0%  N/A
  Legal Fees 0% 0%  N/A
  Professional Fees - Other 0% 0%  N/A
  Service Contract 0% 0%  N/A
  Temporay Services 0% 0%  N/A
  Meals 0% 0%  N/A
  Travel 0% 0%  N/A
  Electric 1% 1%  N/A
  Telephone 0% 0%  N/A
  Water 0% 0%  N/A
  Utilities - Other 0% 0%  N/A
  Waste Management 0% 0%  N/A
Operating Profit 5% 9%  11%
Interest Expense 1% 1%  2%
  Finance Charge 0% 0%  N/A
  Interest Expense - Other 1% 1%  N/A
Other Income 0% 0%  0%
  Interest Income 0% 0%  N/A
  Other Income 0% 0%  N/A
Other Expenses 0% 0%  0%
Net Profit Before Taxes 4% 8%  10%
Adjusted Net Profit before Taxes 4% 8%  10%
EBITDA 7% 11%  16%
Taxes Paid 0% 0%  0%
  MD Personal Property 0% 0%  N/A
Extraordinary Gain 0% 0%  0%
Extraordinary Loss 0% 0%  0%
Net Income 4% 8%  9%

 
  03/31/2011 06/30/2011

Industry*
(2698) 

Balance Sheet Data

Cash (Bank Funds) 12% 9%  19%
  Petty Cash 0% 0%  N/A
  PNC Bank 7% 4%  N/A
  PNC Bank 401K Savings 5% 5%  N/A
Accounts Receivable 60% 62%  7%
  Accounts Receivable 60% 62%  N/A
Inventory 0% 0%  0%
Other Current Assets 5% 6%  4%
  Due from Vendor 0% 0%  N/A
  Due to/from Apple Blossom Solut 0% 0%  N/A
  Due to/from BAMM Enterprises 0% 0%  N/A
  Due to/from Miave Owners Op. 0% 0%  N/A
  Due to/From Tidewater Dental PF 0% 0%  N/A
  LOan Tiffany Dent N/A N/A  N/A
  Loans Receivable - Dr Cooper 5% 5%  N/A
  Prepaid Payroll 0% 0%  N/A
Total Current Assets 78% 77%  53%
Gross Fixed Assets 61% 67%  260%
  Accumulated Amortization N/A N/A  N/A
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  Computer Equipment 10% 12%  N/A
  Furniture and Fixtures 10% 10%  N/A
  Improvements 0% 1%  N/A
  Loan Fees 0% 0%  N/A
  Machinery and Equipment 41% 44%  N/A
  Office Equipment 1% 1%  N/A
Accumulated Depreciation 48% 53%  218%
  Accumulated Depreciation N/A N/A  N/A
Net Fixed Assets 13% 14%  42%
Gross Intangible Assets 0% 0%  0%
Accumulated Amortization 0% 0%  1%
Net Intangible Assets 0% 0%  0%
Other Assets 9% 9%  5%
  Due To/From C&O Enterprises LLC 5% 5%  N/A
  Due to/from Retawedit LLC 4% 4%  N/A
Total Assets 100% 100%  100%
Accounts Payable 7% 5%  3%
  Accounts Payable 7% 4%  N/A
  Chase/Bank One 0% 1%  N/A
Short Term Debt 0% 0%  1%
Notes Payable / Current Portion of Long Term Debt 0% 0%  6%
Other Current Liabilities 10% 7%  27%
  Due on Equipment - Darby 0% N/A  N/A
  Due to 401k 0% 0%  N/A
  Due to Tidewater Management 1% N/A  N/A
  PNC Bank Line Of Credit 5% 7%  N/A
  Revere Bank Loan Periolase 4% 4%  N/A
Total Current Liabilities 17% 12%  41%
Notes Payable / Senior Debt 0% 0%  3%
Notes Payable / Subordinated Debt 0% 0%  0%
Other Long Term Liabilities 30% 30%  0%
  MSMB #9002 - Colson 1% 1%  N/A
  Office Expand Const - MSMB #005 14% 15%  N/A
  Office Expand Equip - MSMB #004 - Other 14% 14%  N/A
Total Long Term Liabilities 30% 30%  56%
Total Liabilities 46% 41%  97%
Preferred Stock 0% 0%  0%
Common Stock 2% 2%  2%
  Capital Stock 2% 2%  N/A
Additional Paid-in Capital 1% 1%  4%
  Paid in Capital 1% 1%  N/A
Other Stock / Equity N/A N/A  0%
  Accounts Receivable Offset N/A N/A  N/A
  Dr. Cooper Draw N/A N/A  N/A
  Treasury Stock N/A N/A  N/A
Ending Retained Earnings 117% 131%  2%
  Retained Earnings 113% 121%  N/A
  Net Income 3% 11%  N/A
Total Equity 54% 59%  3%

 
 
*The industry common size figures shown above were taken from all private company data for companies with industry 
code 62121 for all years in all areas with yearly sales $1 million to $10 million.
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INDUSTRY SCORECARD

Financial Indicator Current Period Industry Range
Distance from

Industry

Current Ratio 6.53 1.30 to 2.20 +196.82%
= Total Current Assets / Total Current Liabilities

Explanation:  Generally, this metric measures the overall liquidity position of a company. It is certainly not a 
perfect barometer, but it is a good one. Watch for big decreases in this number over time. Make sure the 
accounts listed in "current assets" are collectible. The higher the ratio, the more liquid the company is.

Quick Ratio 6.05 0.90 to 1.80 +236.11%
= (Cash + Accounts Receivable) / Total Current Liabilities

Explanation:  This is another good indicator of liquidity, although by itself, it is not a perfect one. If there are 
receivable accounts included in the numerator, they should be collectible. Look at the length of time the 
company has to pay the amount listed in the denominator (current liabilities). The higher the number, the 
stronger the company.

Accounts Receivable Days* 67.29 Days 5.00 to 15.00 Days -348.60%
= (Accounts Receivable / Sales) * 365

Explanation:  This number reflects the average length of time between credit sales and payment receipts. It is 
crucial to maintaining positive liquidity. The lower the better.

Accounts Payable Days* 89.86 Days 1.00 to 10.00 Days -798.60%
= (Accounts Payable / COGS) * 365

Explanation:  This ratio shows the average number of days that lapse between the purchase of material and 
labor, and payment for them. It is a rough measure of how timely a company is in meeting payment obligations.
Lower is normally better.

Gross Profit Margin 93.96% 80.00% to 93.00% +1.03%
= Gross Profit / Sales

Explanation:  This number indicates the percentage of sales revenue that is not paid out in direct costs (costs 
of sales). It is an important statistic that can be used in business planning because it indicates how many cents 
of gross profit can be generated by each dollar of future sales. Higher is normally better (the company is more 
efficient).

Net Profit Margin 8.28% 1.50% to 10.00% 0.00%
= Adjusted Net Profit before Taxes / Sales

Explanation:  This is an important metric. In fact, over time, it is one of the more important barometers that 
we look at. It measures how many cents of profit the company is generating for every dollar it sells. Track it 
carefully against industry competitors. This is a very important number in preparing forecasts. The higher the 
better.

Advertising to Sales 1.75% 0.50% to 2.00% 0.00%
= Advertising / Sales

Explanation:  This metric shows advertising expense for the company as a percentage of sales.

Rent to Sales 3.57% 4.25% to 8.50% +16.00%
= Rent / Sales

Explanation:  This metric shows rent expense for the company as a percentage of sales.

G & A Payroll to Sales 56.40% 18.00% to 32.00% -76.25%
= G & A Payroll Expense / Sales

Explanation:  This metric shows G & A payroll expense for the company as a percentage of sales.

Total Payroll to Sales 56.40% N/A N/A
= (Direct Labor + G & A Payroll Expense) / Sales

Explanation:  This metric shows total payroll expense for the company as a percentage of sales.

Interest Coverage Ratio 16.26 5.00 to 16.00 +1.63%
= EBITDA / Interest Expense

Explanation:  This ratio measures a company's ability to service debt payments from operating cash flow 
(EBITDA). An increasing ratio is a good indicator of improving credit quality. The higher the better.

Debt-to-Equity Ratio 0.71 1.20 to 3.00 +40.83%
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= Total Liabilities / Total Equity

Explanation:  This Balance Sheet leverage ratio indicates the composition of a company’s total capitalization --
the balance between money or assets owed versus the money or assets owned. Generally, creditors prefer a 
lower ratio to decrease financial risk while investors prefer a higher ratio to realize the return benefits of 
financial leverage.

Debt Leverage Ratio* 1.12 N/A N/A
= Total Liabilities / EBITDA

Explanation:  This ratio measures a company's ability to repay debt obligations from annualized operating 
cash flow (EBITDA).

Return on Equity* 47.77% 8.00% to 20.00% +138.85%
= Net Income / Total Equity

Explanation:  This measure shows how much profit is being returned on the shareholders' equity each year. It 
is a vital statistic from the perspective of equity holders in a company. The higher the better.

Return on Assets* 27.99% 6.00% to 12.00% +133.25%
= Net Income / Total Assets

Explanation:  This calculation measures the company's ability to use its assets to create profits. Basically, ROA
indicates how many cents of profit each dollar of asset is producing per year. It is quite important since 
managers can only be evaluated by looking at how they use the assets available to them. The higher the better.

Fixed Asset Turnover* 5.04 3.00 to 10.00 0.00%
= Sales / Gross Fixed Assets

Explanation:  This asset management ratio shows the multiple of annualized sales that each dollar of gross 
fixed assets is producing. This indicator measures how well fixed assets are "throwing off" sales and is very 
important to businesses that require significant investments in such assets. Readers should not emphasize this 
metric when looking at companies that do not possess or require significant gross fixed assets. The higher the 
more effective the company's investments in Net Property, Plant, and Equipment are.

 
  
  

* These formulas have been scaled to approximate annual statistics.

NOTE: Exceptions are sometimes applied when calculating the Financial Indicators. Generally, this occurs 
when the inputs used to calculate the ratios are zero and/or negative.

READER: Financial analysis is not a science; it is about interpretation and evaluation of financial events. 
Therefore, some judgment will always be part of our reports and analyses. Before making any financial 
decision, always consult an experienced and knowledgeable professional (accountant, banker, financial 
planner, attorney, etc.).
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